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3.  Why having a book matters
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Know how to get 
the engagement



Be ready to get 
the engagement



Speaking Business Checklist



Speaking Business Checklist



Multiple Ways 
Speakers Are PAID



Module 1

What type of speaker will you be?
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What type of speaker will you be?

Module 1



Have a Professional Speech



Module 4

Speaking But No Inquiries?



Module 2

Program Elements 
•  Title

•  Description

•  Outcomes

•  Bio

•  Headshot



Module 2

Program Outline 
•  Opening

•  Problem Statement

•  P.S.A. approach x 3

•  Signature Story

•  Power Close

•  Headshot
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What 
differentiates 

you?
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Always 
Provide 
Options
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… an interview with  
Tip TWO

Gotta Have a Book



BONUS Module







Tip THREE

Great Speech



Module 4

•  Are they contacting me?

•  Seen me speak / Referred?

WHEN to Charge?



… an interview with  

Keep in Touch?

Module 5

•   @KevinCSnyder (pg 80)

•   Contact info (pg 81)

•   Evaluation (pg 81)

•   LinkedIn (pg 82)

•   Immediate thanks (82)

•   Website opt-in (pg 83)





Module 4

•  Industry

•  Psychology

WHAT to Charge?
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QUIRREL

Tip 4
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Module 3

FOCUS on Associations



Module 3

•   Structure

•   Events

FOCUS on Associations



Module 4

•  Are they contacting me?

•  Seen me speak / Referred?

•  Conference / Registration fee?

WHEN to Charge?
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Consistent PAID Bookings
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Always 
Provide 
Options



… an interview with  
Tip TWO

Gotta Have a Book



Tip THREE

Great Speech



QUIRREL

Tip 4













Improve your professional speaking skills.
Build a speaking business.

SPEAKING PROFESSIONALLY 

TOASTMASTERS  

www.SpeakingProfessionallyToastmasters.com
      
 



NSACarolinas.org





PAIDtoSPEAK.biz





If needed, enter code

Scan QR code or visit 
talk.ac/kevinsnyder

MAX

Simply scan QR code to instantly 
receive this presentation slide deck!
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